
The only publicly traded, globally 

integrated provider of pharmaceutical 

development and manufacturing services.



Disclaimer

This presentation contains forward-looking statements which reflect management's expectations regarding Patheon's 

future growth, results of operations, performance (both operational and financial) and business prospects and 

opportunities.  Where possible words such as ''plans,'' ''expects'' or ''does not expect,'' ''budget,'' ''forecasts,'' 

''anticipates'' or ''does not anticipate,'' ''believes,'' ''intends'' and similar expressions or statements that certain actions, 

events or results ''may,'' ''could,'' ''would,'' ''might'' or ''will'' be taken, occur or be achieved, have been used to identify 

these forward-looking statements. Although the forward-looking statements contained in this presentation reflect 

management's current assumptions based upon information currently available to management and based upon that 

which management believes to be reasonable assumptions, Patheon cannot be certain that actual results will be 

consistent with these forward-looking statements. Current material assumptions relate to foreign exchange rates, 

customer volumes and regulatory compliance. Forward-looking statements necessarily involve significant known and 

unknown risks, assumptions and uncertainties that may cause Patheon's actual results, performance, prospects and 

opportunities in future periods to differ materially from those expressed or implied by such forward-looking statements. 

These risks and uncertainties include, among other things: international operations and foreign currency fluctuation; 

customer demand for Patheonôs services; regulatory matters affecting manufacturing and pharmaceutical development 

services; divestiture of the Carolina site; exposure to complex production issues; substantial financial leverage; interest 

rate risks; potential environmental, health and safety liabilities; credit and customer concentration; competition; rapid 

technological change; product liability claims; intellectual property; use of non-GAAP financial measures; significant 

shareholder; supply arrangements; pension plans; derivative financial instruments; international operations; and 

dependence upon key management personnel and executives. For more details, please see the ñDescription of the 

Business ïRisk Factorsò section of the Annual information Form andthe ñRisk factorsò section of Patheonôs 

MD&A for  the year ended October 31, 2009. Although Patheon has attempted to identify important risks and factors 

that could cause actual actions, events or results to differ materially from those described in forward-looking 

statements, there may be other factors and risks that cause actions, events or results not to be as anticipated, 

estimated or intended. There can be no assurance that forward-looking statements will prove to be accurate, as actual 

results and future events could differ materially from those anticipated in such statements. Accordingly, as noted above, 

readers should not place undue reliance on forward-looking statements. These forward-looking statements are made as 

of the date of this presentation and, except as required by law, Patheon assumes no obligation to update or revise them 

to reflect new events or circumstances.
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Overview

ÅLeader in contract development and manufacturing 

ÅProven management team

ÅOnly publicly traded, pure play CMO 

ïOver 125m shares outstanding

ïJLL Partners, a major private equity firm, owns 57%

ïRemaining stock widely held

ÅStrong capital structure with long-term debt 
maturities

ÅWell positioned for market recovery
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History

Å1974 - Started as a Canadian company

Å1993 - Listed on TSX

Å2001 - Started PDS business 

Å2004 - Acquired MOVA

Å2007 - JLL investment

Å2008-09 - New management team
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Grew by acquiring legacy sites

Aventis, Roche, Novartis



Management Team

Drawn from wide range of major pharma companies
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One Company - Two Businesses

38%

43%

19%

Pharmaceutical

Development Services

$125M

Commercial

North America

$249M

Commercial Europe

$281M
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Market Positions

Aptuit
14%

Almac
11%

Catalent
11%

Patheon
10%

Vetter
3%

Ben Venue
4%

Other-Top15
21%

Other-Top:
27%

Catalent
11%

Patheon
6%

Vetter
3%

Famar
3%

Aenova
3%

Baxter
2%

DPT
2%

Other-Top20; 
18%

Other
50%

Source: Campbell Alliance estimates and customer interviews conducted July 2008. 

Contract Manufacturing 

Key Competitors

Contract Development 

Key Competitors
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Wide Range of Services Sets Us Apart
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*

* Announced facility consolidation and addition of development center


